Circular No. 23-02 (CR)

w B K B E B B

ESTATE AGENTS AUTHORITY —
Application:
Uncompleted
Circular Properties Outside
I Hong Kong

Guidelines on Sale of Uncompleted Properties Stli@utside Hong
Kong (“UPOH"):

Legal Opinion on Material I nformation

Advertisements and Promotional Materials

Obtain a legal opinion issued by a lawyer pracgisim the place
where the UPOH is situated covering:

(@) due diligence on the vendor and the UPOH confirming

(i) that the vendor is: (aa) in existence; (bb) legaltyitled
to develop the UPOH; and (cc) legally entitled et the
UPOH,;

(i) the vendor’s source of funds or financial arrang@me
with regard to the completion of the UPOH,;

(ii) the relationship between the vendor and the deeeldp
they are not the same person/entity; and

(iv) the key information of the development of which the

UPOH forms part;

(b) whether there is any form of restriction(s) for eign
purchasers to (i) purchase; (ii) resell; (i) leasand
(iv) mortgage the UPOH according to the laws of ph&ce
where the UPOH is situated; and if so, the natdresuch
restriction(s); and

(c) whether there is any mechanism in place to safegtiae
deposits or part payments made by the purchaserdiog to
() the laws of the place where the UPOH is sitdatend
(i) the terms of the relevant sale and purchaseemgent (if
any) which shall not be in conflict with the lawktbe place
where the UPOH is situated; and if so, the padicubf such
mechanism and how the deposits or part paymentbevdealt
with pending completion of the purchase.

U

Must not issue an advertisement or any promotioreeérial wholly
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Sales Documents to be Provided to Purchasers

Taxation, Payment and Financing Arrangements

or partly relating to their estate agency busin@swering also
information on the vendor and the UPOH) which idelsi any
statement or particular that is false or misleadimga material
particular.

Obtain the vendor’s express endorsement in wribintpe accuracy
and completeness of the information contained wedtements
and promotional materials.

Must include certain information in the UPOH adisanents and
promotional materials, which must also be preseptedisplayed
in a specified manner.

Provide the following documents to purchasers leetbey enter
into any agreement or make any payment in reldddhe purchase
of the UPOH (whichever is the earlier):

(a) a copy of the legal opinion on material information
(b) a separate written warning statement; and
(c) a sales information sheet.

Advise purchasers of the need to seek indepenplieriessional
advice on the types and amounts of taxes or |¢hesthey may be
liable to pay in respect of their own case.

Provide information on payment arrangements baséely on the
information provided by the vendor.

Do not make any assurance on mortgage terms.

Inform purchasers in writing (before they makey amayment of
moneys) to whom the payment will go, its purposel whether it
is refundable.

Sale of Uncompleted Properties Situated Outsde Hong K ong

In recent years, there has been rising concerntdbaug Kong

people buying properties outside Hong Kong. Thgulaory regime
and taxation system concerning purchase of prasediffer from one
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jurisdiction to another, and purchasing properiegside Hong Kong
carries additional riskson top of those associated with property
transactions in Hong Kong. Unlike properties in pieted developments
where property inspection may be feasible, theeenaore uncertainties
with respect to the purchase of uncompleted prigstrsituated outside
Hong Kong (UPOH”) because purchasers do not have the opportumity t
inspect these properties before they enter intagaeement for sale and
purchase with the vendor, or in certain cases, ey@m the payment of
the balance of purchase price.

Currently, section 2 of the Estate Agents (Exenmptiocom
Licensing) Order (Exemption Order”) provides exemption for certain
persor dealing exclusively with properties outside Hongnl§ from the
requirement for obtaining a licence from the Estagents Authority
(“EAA”). The pre-requisite of the Exemption Order, whrequires the
person to state in all his letters, accounts, psepamphlets, brochures
and other documents and in any advertisementhéha not licensed to
deal with any property situated in Hong Kong, senas an alert to
consumers that such person is not regulated andoniguct would fall
outside the EAA's purview.

In light of a topical discussion in the communithish suggests
that all estate agents who engage in the sale @HUkh Hong Kong
should be licensed under the Estate Agents Orde@&A O”), the EAA
has carefully considered the issues and is of the that regulating
estate agents in Hong Kong alone would not anddcoolt effectively
resolve the wide-ranging issues associated with WR&hich to various
extents touch on the laws, regulations, propertycepts and customary
practices of different jurisdictions and the diémt protection (if any)
these jurisdictions could provide to foreign buyers

1 For the purpose of this Circular, “uncompletedganies” include properties under construction or
not yet constructed; and properties in an uncoregldiuilding or development, whether the
uncompleted works relate to the properties, thi&dimg and/or the development.

2 “person” may be an individual or a company.
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Developers of UPOH are free to promote their sallesther in
Hong Kong or elsewhere, physically or on-line withengaging licensed
estate agents, making it difficult to provide effee protection to
consumers by merely regulating licensed estatetegé&m the contrary,
regulating estate agents alone in the sale of UROWd create false
expectation for consumers that comprehensive dicgift protection is
available to them, who might then become less casitin their purchase
of UPOH.

Notwithstanding the above, as some UPOH offeredsébe in
Hong Kong are indeed handled by licensees, to gitnen consumer
protection and consumers’ confidence in engagingnbees, the EAA
considers it necessary to (i) bring out the diffees between engaging
licensees (whose conduct and practices are redulatethe EAA and
must meet the requisite professional standard)ramdlicensees (whose
conduct and practices are not regulated by the B#9n they engage in
estate agency work relating to UPOH; and (i) emeanthe
professionalism of licensees by making improvemeatghe existing
requirements and issuing this Circular to set batrevised guidelines on
the appropriate practices and measures for eastErstanding and better
adoption by licensees in handling the sale of UPOH.

This Circular No. 23-02 (CR) supersedes Circular. M@-03
(CR) and shall take effect on 1 July 2024.

General Reminders

(2) When participating in the sale of properties owtgitbng Kong,

licensees should be vigilant that such sale isestilip the laws of the
place where the properties are situated and theepsoconcepts, laws,
regulations, legal processes, tax systems, cusyorpaactices and

3 Regardless of whether they are only engaged ateesigency work relating to properties outside
Hong Kong or to properties both within and outditting Kong.
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financing requirements are likely different fronole in Hong Kong and
there may be restrictions for foreign purchasersug, resell, lease,
and/or mortgage these properties. As such, liemnse

(@) must not make any representation that may mislead
purchasers when they promote the sale of UPOH;

(b) must provide services to their clients with hongfitjelity
and integrity, and exercise due care and due ditigan
fulfilling their duties; and

(c) must observe and comply with the relevant provisionthe
EAO and its subsidiary legislation, the Code ofi€tland all
applicable guidelines issued by the EAA from tiroeime.

(3) Estate agency companiethat engage in the sale of UPOH in a
development must also take all reasonable stepadore that their staff
to be involved in promotional activities for thevééopment and/or the
sale of the properties therein are familiar witk thformation about the
development and all relevant guidelines issuedhkeyBAA prior to their
conduct of such activities.

Pre-M arketing

A. Legal Opinion on Material I nformation

(4) To enable purchasers to have a sufficient undetstgrof the
background of the vendor and the UPOH, licensees wibtain a legal
opinion (1egal opinion”) on material information issued by a lawyer

4 For the purposes of this Circular, the term “passh” or “purchasers” includes, where applicable,
prospective purchasers.

5 The term “estate agency company” or “estate agennypanies” refers to those firms or companies
which are licensed estate agents under the EAO.
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practising in the jurisdiction where the UPOH iduated, covering
information as required in paragraphs (5) and (élow before they
participate in the sale or the promotional actatifor such properties.
If the lawyer could not provide any of the informaat as required in
paragraphs (5) and (6) below in the legal opinlme’she must not omit
such information but must provide an explanatiothm legal opinion as
to why such information is not available.

(5) Estate agency companies must ensure that the dpgabn on
material information with regard to the vendor aifeé UPOH must
cover:

(a) Due diligence on the vendor and the UPOH, confirming:

(i) that the vendor is:

(aa) in existence;
(bb) legally entitled to develop the UPOH; and
(cc) legally entitled to sell the UPOH,;

(i) the vendor’s source of funds or financial arrangame
with regard to the completion of the UPOH,;

(i) the relationship between the vendor and the deeelop
if they are not the same person/entity (such agthén
the developer is a member of the same group of
companies of which the vendor is also a member;
whether both the vendor and developer are benlgicia
owned by the same third party; and/or the percentag
shareholding one holds in the other, etc.); and

(iv) the following key information of the development of
which the UPOH forms part:

(aa) address (e.g. name of street and number (known
or tentative));

(bb) location (including for example, city, district and
town, etc.);

(cc) freehold or leasehold (if leasehold, term of the
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lease enjoyable by the UPOH);

(dd) development permit or approval number(s) and
the issuing authority;

(ee) current ownership;

(ff) subsisting encumbrances (e.g. undischarged
mortgages, litigation and/or outstanding claims);

(gg) the permitted user (e.g. for residential,
commercial, or industrial purpose) and user
restriction (if any) of the UPOH; and

(hh) whether the purchaser is acquiring an interest in
the land; an interest in the building to be erected
thereon; and/or a right to use and occupy the
properties in the building;

(b) whether there isany form of restriction(s) for foreign
purchasers to (i) purchase; (ii) resell; (ii) leasand
(iv) mortgage the UPOH according to the laws of plece
where the UPOH is situated; and if so, the natdrsuch
restriction(s); and

(c) whether there iny mechanism in place to safeguard the
deposits or part payments made by the purchaser according
to (i) the laws of the place where the UPOH isatid; and
(if) the terms of the relevant sale and purchaseeagent (if
any) which shall not be in conflict with the lawktbe place
where the UPOH is situated; and if so, the paicsubf such
mechanism and how the deposits or part paymentsbwil
dealt with pending completion of the purchase.

(6) Apart from covering the information in paragraph &bove, the
legal opinion must also state or contain the foifgyinformation:

(@) the name of the issuing lawyer;
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(b) the date of the legal opinion;

(c) the date up to which the information containechia legal
opinion is valid;

(d) the contact information of the issuing lawyer (i.e.
correspondence address, contact number and email
address); and

(e) a copy of a valid practising certificate of the uisg
lawyer issued by a relevant recognised authoritg. (e
government department or professional body) comfigm
that the issuing lawyer is authorised to practae in the
jurisdiction where the UPOH is situated.

(7) The legal opinion and the valid practising ceréfe of the
issuing lawyer must be issued in either Chineserglish. If the legal
opinion and/or the valid practising certificate aigsued in other
languages, it must be accompanied by a certifembstatio of the same
in either Chinese or English.

(8) The licensee concerned is required to forthwithdpoe a copy
of the aforesaid legal opinion and the valid psaeg certificate of the
issuing lawyer as well as their certified translatiif applicable)upon

request by the EAA.

B. Advertisements & Promotional Materials

(9) No advertisements or promotional materials in refato UPOH
shall be issued by licensees other than estatecpgmympanies. All
such advertisements and promotional materialsher@assets of the estate
agency companies. Should it happen that the asesments or

6 A certified translation must include a certificaticssued by an accredited translator or translation
company which has received accreditation from amealiting body (e.g. universities, translators’
associations and government entities) certifyirglihguistic competence of the translator and the
accuracy of the translation. It should also canthe full name of the translator and the contact
details (i.e. correspondence address, contact nuamseemail address) of the accredited translator
or translation company.
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promotional materials are prepared, issued oribliged by employees or
other persons under the control of the estate ggeompany, they are
deemed to be prepared, issued or distributed r(iafid on behalf of or in
the interest of their estate agency company; ahtyithe estate agency
company.

(20) Estate agency companies are thus primarily liakle dny
misleading or inaccurate property advertisements poomotional
materials issued by them or their employees orrgikesons under their
control and they may also be held responsible Herwrongful acts of
such employees or other persons when such employesther persons,
in the course of carrying out their work, prepassue or distribute such
advertisements or promotional materials for UPOH.

(11) When preparing advertisements or promotional mnelterto
promote UPOH, estate agency companies must takeasbnable steps
to verify the accuracy of the information contained such
advertisements or materials at the time of thesuasce; and before
Issuance, obtain the vendor’s express endorsenmentriting of the
accuracy and completeness of the information coetkiherein.

(12) Estate agency companies must not issue antedweent or any
promotional material wholly or partly relating their estate agency
business (covering also information on the venadal the UPOH) which
includes any statement or particular that is fadsemisleading in a
material particular.

(13) Estate agency companies must not include irersidements or
promotional materials prepared, issued or disteduby them words
which give the impression that purchasing UPOHsefé”, “low-risk” or
“risk-free”, or able to obtain “fast”, “easy”, otigh” yields or returns
with “little” or “no” risk.
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(14) Estate agency companies are required to estaplioper and
effective procedures and systems to ensure thatdhgloyees or other
persons under their control comply with the prawisi of the EAO and its
subsidiary legislation, the Code of Ethics and thkevant guidelines
issued by the EAA from time to time when such emeés or other
persons prepare, issue or distribute advertisementgpromotional
materials to promote UPOH.

(15) Estate agency companies must also ensure that &QHU
advertisements or promotional materials preparesijed or distributed
by them must contain the following prominent angilde information:

(a) the estimated completion date of the development as
confirmed by the vendor;

(b) the business name as stated in the relevant stateofe
particulars of business of the estate agency coynpan
concerned;

(c) the number of the licence or the relevant statenwnt
particulars of business of the estate agency coypan
concerned (“Company Licence or SPOB Number”); and

(d) the EAA's bilingual caution to consumefdio buy or not to
buy non-local off-plan properties? Assess the riskfore

you buy! EZSf 7 B G E 7 58 e LA E T
(“Caution Statement”).

(16) With respect to printable advertisements andomuotional
materials of UPOH,n relation to the presentation of information as

7 For the avoidance of doubt, licensees are alsoiratjto comply with all other applicable
guidelines issued by the EAA from time to time &lation to property advertisements, such as
those set out in Circular No. 18-02 (CR).

10
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mentioned in paragraphs (15)(c) and (d) abdwezensees must comply
with the additional requirements set out in parpgsal to 3 inAnnex 1.

(17) With respect to all other types of UPOH adwenrtnents and

promotional materials, in relation to the preseataf information as

mentioned in paragraph (15) abouEensees must comply with the
additional requirements set out in paragraph Annex 1.

Marketing

A. Capacity to Act

(18) When promoting the sale of UPOH, licensees mustheffirst
opportunity after they have successfully estabtistomntact with a
purchasek, inform the purchaser in writing of the following:

(a) whether their estate agency company acts: (i) ¢orythe
vendor; or (ii) only for the purchaser; or (iii) rfooth the
vendor and the purchaser; and (iv) in the caség ahd (ii)
above, whether or not their estate agency compaay ant
for both the purchaser and the vendor subsequentty;

(b) whether their estate agency company and the liesnse
concerned are also licensed to carry out estatecggeork
in the place where the UPOH is situated.

(29) Licensees must act in an impartial and just matmet| parties
involved in a transaction regardless of their cépac

8 Generally, with respect to sale of UPOH, “succdfsfstablished contact with a purchaser” refers
to the time when the licensee introduces the UP®©tHd purchaser.

11
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B. Sales Documentsto be Provided to Purchasers

(20) Licensees must provide purchasers with the following
documents_before they enter into any agreemenbimmextion with the

purchase (e.g. booking form, reservation form, egpent for sale and
purchase) or make any payment in relation to thelhase of UPOH

(whichever is the earlier):

(a) a copy of the legal opinion and the valid practsoertificate
of the issuing lawyer including their English or iGdése
translation, if applicable, as mentioned in parpgsa(4) to
(8) above;

(b) a separate written warning statement as mentiomed |
paragraph (22) below; and

(c) a sales information sheet related to the UPOH peebar
approved by the vendor as mentioned in paragré&t8)safd
(24) below.

Legal Opinion

(21) In the event that the legal opinion mentioned inageaph (20)

above is issued by a lawyer engaged by the vehidensees must draw
the purchasers’ attention to such fact and advimse gurchasers to
consider seeking independent legal and/or profeabkiadvice related to
the matters mentioned in the legal opinion.

Separate Written Warning Statement

(22) Licensees are required to provide a separatiemwrwarning
statement to the purchasers before they enter anio agreement in
connection with the purchase or make any paymentlistion to the

12
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purchase of UPOH (whichever is the earlier). Lsm#s must ensure
that the separate written warning statement incdwdkethe warnings set
out inAnnex 2.

Sales Information Sheet

(23) Licensees are required to provide a sales infoonatheet to the
purchaser_before they enter into any agreemenbmmexction with the
purchase _or make any payment in relation to thehase of UPOH
(whichever is the earlier).

(24) Estate agency companies must ensure that theisfdesation
sheet related to the UPOH must include all theildeda set out ilAnnex
3. If the answer to a specific item as mentionedimex 3 is “No”,
“None” or “Nil”, licensees must state so in theensnt sales information
sheet and must not omit the said item from thessal®rmation sheet of
the UPOH.

C. Taxation, Payment & Financing Arrangements

(25) Licensees are reminded that foreign taxation systeare

complicated. Moreover, the reasons for purchasnogperties may vary
amongst foreign purchasers and the relevant taxeshwapply to

individual foreign purchasers may differ due toitleavn circumstances.
As such, licensees should advise the purchaseitheoneed to seek
independent professional advice on the types anouats of taxes or
levies that they may be liable to pay in respecheir own case.

(26) Licensees should only provide information to pussra on
payment arrangements (e.g. payment schedules aondnéh and the
details (e.g. payment to be made to which party iangthat currency)
based solely on the information provided by thedezn

13
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(27) If a financing arrangement is desired or purchassgsest such
information, licensees must advise purchasers teckchwith banks,
finance companies or the vendor concerned (if i schemes are
provided by the vendor concerned) directly on weethey will be able
to obtain the needed mortgage loan to purchasé&JB@H, which may
depend on an individual’s own circumstances. Lieess must not
guarantee, assure, or otherwise state to the mechéhat the latter will
be able to obtain the desired financing or at g&®rdd terms.

(28) If licensees request a purchaser to make any payohenoneys
(including booking or reservation fee, earnest ngsn@nd/or deposits,
etc.) in relation to the purchase of UPOH, they tmosfore the purchaser
makes any such payment, inform the purchaser iingrio whom the
payment will go, its purpose, and whether it isinefable.

Others
A. Obtain Written Acknowledgement from Purchasers

(29)  The licensee concerned, in order to protect his mgrests in
the case of disputes, is advised to obtain a wratknowledgement from
the purchasers that, before they enter into angemgent or make any
payment in relation to the purchase of the UPORYy thave received the
sales documents as mentioned in paragraph (20)ealaond fully
understand the contents of the same.

B. Record Keeping
(30) Licensees are required to keep documents and ecasd
evidence of their compliance with the requiremeaft¢his Circular, and

shall, upon the EAAs request, forthwith produceclsuevidence to
substantiate the aforesaid.

14
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C. Warning on Potential Collective | nvestment Scheme

(31) Licensees should be aware that the sale of prepefe.g.
student hostels and hotel rooms) may, dependinghenterms and
investment arrangement of such properties, cotst#isale of interests in
a collective investment schemeC('S’)° which is governed by the
Securities and Futures Ordinanc8KO”). The promotion and offering to
the Hong Kong public to acquire an interest oripgrate in a CIS (e.g.
the advertisements and distribution of promotionadterials) without
prior authorisation by the Securities and Futuresn@ission (SFC”)
constitute an offence under section 103 of the 8RIBss an exemption
under the SFO applies. It is also an offence usdetion 114 of the SFO
to carry on a business of promoting interests @& without a licence
from the SFC. Licensees are therefore reminded tooengage in
activities which may involve an unauthorised CiSamtravention of the
SFO when promoting the sale of UPOH.

Licensees who fail to comply with the above guitked may be
disciplined by the EAA. Estate agency companiesthed management
may also be disciplined for failing to establispraper system to manage
their business.

December 2023

Holders of Statements of Particulars of Busines
should bring this Circular to the attention of stihff
engaged in estate agency work

[72)

% In brief, a CIS, as defined under the SFO, meanaraangement in respect of any property under
which the participants do not have day-to-day adnbver the management of the property, the
property is managed as a whole by or on behali®@person operating the arrangement, and/or the
contributions of the participants and the profitdreome from which payments are made to them
are pooled, and the purpose of the arrangemeat jzafticipants to receive profits, income or other
returns from the acquisition or management of ttaperty. For the definition of a CIS, please
refer to Schedule 1 to the SFO.

15
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ANNEX 1

Presentation Requirementsfor Information Contained in
UPOH Advertisements and Promotional Materials

For printable UPOH advertisements and promotional materialst

1. The Company Licence or SPOB Numbeand the Caution Stateméntust
be legibly displayed at the top of the advertisehaepromotional material.

2. If the size of the advertisement or promotionalenat is not larger than A4,
the size of the letters or numbers with respedah&® Company Licence or
SPOB Number and the Caution Statement must noinadles than the size
of the same letters or numbers set in 12 point.

3. If the size of the advertisement or promotionalenat is larger than A4, the
Company Licence or SPOB Number and the Cautioreiait must occupy
at least 5% of the whole area of the advertiseroermgromotional material
and must be displayed in same manner as statedagnaph 1 above.

For all other types of UPOH advertisements and promotional materials’®

4. The following rules shall apply:

(a) For audio advertisements and promotional matemath no visual
display, all the information (including the Cautidstatement) as
mentioned in paragraph (15) of this Circular must dudibly and
clearly read out in a voice-over at the end of dadadcast.

(b) For visual advertisemen#nd promotional materials,

! E.g. advertisements and promotional materialsigpliedl in newspaper, posters, brochures, banners.
2 Paragraph (15)(c) of this Circular refers.

3 Paragraph (15)(d) of this Circular refer§To buy or not to buy non-local off-plan properties
Assess the risks before you bUsE A /7 EIEE ? Ffi8E feH4rE 7.

4 E.g. advertisements and promotional materialsdwast on radio, television and in cinemas.
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(i) all the information (excluding the Caution Statethexs mentioned
in paragraph (15) of this Circular must be dispthyer the entire
time in order to allow viewers to read the entiexttof the
disclosure with reasonable ease; and

(if) With respect to the Caution Statement,

(aa) if the visual advertisement or promotional matedaks not
contain any audio, it must be prominently displayddhe
end to allow viewers to read the entire text wilagonable
ease; or

(bb) if the visual advertisemerndr promotional material contains
audio as well, it must be prominently displayedreguired
under sub-paragraph (b)(ii)(aa) above and audibty@dearly
read out in a voice-over at the end.
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ANNEX 2

War nings Contained in Separate Written War ning Satement

Licensees must ensure that the separate writtemingarstatement to be
provided to the purchasers as mentioned in parbhdf) of this Circular must
include all of the following warnings, that the pbasers should:

(a) conduct due diligence on the vendor and the UP@irhtelves;

(b) review all sales documents as mentioned in paragi2®) of this Circular
carefully;

(c) pay attention that risks are involved in purchasifiROH as:

(i) the transaction is subject to the laws and any ghan policies and
regulation of the place where the UPOH is situated;

(i) in the event that the vendor is in breach of amgament or promises
or the transaction is fallen through, purchaserg have to take legal
action or seek remedies outside Hong Kong;

(i) even though due diligence has been conducted ovetindor, there is
no guarantee that it will be able to complete tbeetopment on time
or at all or it will be able to honor the rentatum or guarantee (if
any) as promised; and

(iv) fluctuation in exchange rate may adversely affecircipasers’
purchase or return;

(d) consider appointing an independent lawyer to ptdtesr own interests at
all stages of the purchase and seek his assistareelain the terms and
conditions of any agreement in connection withghechase (e.g. booking
form, reservation form, agreement for sale and lpage) before entering
into such agreement; and

(e) consider seeking independent professional advicethmn types and
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amounts of taxes or levies that they may be ligblgpay as foreign
purchasers in relation to the purchase, resaleselea holding of the
properties, if any, in respect of their own casprimect their interests.



wE R B E & B
ESTATE AGENTS AUTHORITY

ANNEX 3

Details of Information Contained in Sales | nfor mation Sheet

Estate agency companies must ensure that theistdawation sheet related to
the UPOH is prepared or approved by the vendoratang all of the
following:

1. Basic Information on the development

(a)
(b)

(€)
(d)
(e)

(f)
(9

Address (e.g. name of street and number (knowardative))
Location (including for example, city, district anown, etc.). If a
map or plan is provided showing the location of tHeOH, it should
be drawn to scale

Current owner

Vendor (if different from owner)

Developer (if different from vendor) and its retatship with the
vendor (such as, whether it is a member of the sgmoeip of
companies of which the vendor is also a member;thaneboth the
vendor and the developer are beneficially ownedhaysame third
party; and/or the percentage shareholding one holtdte other, etc.)
Development permit or approval number(s) and theing authority
Permitted user (e.g. for residential, commerciaindustrial purpose)
and user restriction (if any)

2. Property Details

(a)
(b)
(€)

(d)
(e)
(f)

Description

Area (with clear definition as to what is includedhe area)

Freehold or leasehold (if leasehold, term of tleséeenjoyable by the
property)

Estimated handover date

Final handover deadline

A copy of the approved floor plan

3. Payments

(@)

Purchase price
(i) Payment schedules and amounts



(b)
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(i) Payment to whom and the capacity of recipient(s)

(iif) Whether there is any stakeholder arrangement ®-gadrd the
payments, and if so, details of the arrangement

Types of fees and expenses incidental to the psecbhhthe property

(e.g. stamp duties, solicitor fees, agency fees)

. Cooling-off Period

(@)
(b)

Whether there is any cooling-off period, and if $ength of the
period

Whether any funds paid are refundable during tradirg-off period,
and if so, the amount of such refund

. Defect Liability Warranty Period

(a)

(b)

(@)

(b)

Whether there is any defect liability warranty perduring which the
vendor is liable to make good any defect in theprty
And if so, length of the warranty period

. Financial I ncentives

Whether any financial incentives (e.g. guaranteesemtal yield or
investment return) is offered in connection witke turchase of the
property

And if so, the following information:

(i) by whom;

(i) if the company/person providing the financial inibegs is not
the vendor of the UPOH, the financial background soich
company/person (e.g. source of funds) and itsiogisiip with
the vendor, if any (such as, whether it is a mendfghe same
group of companies of which the vendor is also anber;
whether both the vendor and the company providiegfinancial
incentives are beneficially owned by the same thady; and/or
the percentage shareholding one holds in the cthe);

(i) when (e.g. upon completion of purchase) and hog. @scount
on the price) will the incentives be honored;

(iv) whether the incentives to be offered will be in@gied into any
agreement (e.g. agreement for sale and purchase); a

(v) details of any assurance in respect of the finainut@ntives (e.g.
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financial guarantee insurance).

7. Legal and Interpretation Service

(&) Whether there is any arrangement in place on engagiforeign
lawyer and (if necessary) interpreter to explaire tterms and
conditions of purchase and attend to purchasergiigrs prior to the
execution of the agreement for sale and purchase

(b) And if so, whether the foreign lawyer acts for tfie vendor only;
(ii) the purchasers only; or (iii) both parties

. Governing Law and Dispute Resolution Venue

(&) Governing law of the transaction
(b) Venue(s) to seek recourse in the event of disputethe vendor

. Warning

The following warning must be prominently statedtbe sales information
sheet:

“Purchasing uncompleted properties situated outsideng Kong is
complicated and contains risk. You should reviemredevant information
and documents carefully before making a purchasesia. If in doubt,
please seek independent professional advice befaking a purchase
decision.”

Reminder:

To comply with paragraph (20) of this Circular in relation to provision of

sales documents for purchasers, apart from the sales information sheet as

mentioned in paragraphs (23) and (24) of this Circular, licensees are also

required to provide purchasers with:

(a) thelegal opinion on material information as mentioned in paragraphs
(4) to (8) of this Circular; and

(b) the separate written warning statement as mentioned in paragraph (22)
of this Circular.




