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In the year under review, the Licensing Section of

the Authority continued to discharge the licensing

function efficiently.

Licensee Number

At the end of the year under review, the number of

licensees and Statements of Particulars of Business

(SPOB) increased by 19.6% to reach a total of

22,219. Of these, 18,956 were individual licensees

and 3,263 company licensees and SPOBs.  During

the year, 3,937 new individuals entered the trade.

This number doubled that of last year.  The significant

increase in the number of new entrants might be

attributed to the improved outlook of the property

market. Of the 3,937 individual new entrants,

3,554 entered the trade as salespersons and 383

as estate agents.

Under the Licensing Regulation, an individual who

has held a licence and wishes to cease practice

temporarily may do so and re-apply for licence within

24 months from the expiry of his last held licence

without having to comply with the education and

examination requirements. During the year under

review, 4,749 individuals thus qualified re-applied

and acquired licences.

The Ratio between Estate Agents and

Salespersons

The ratio of estate agents to salespersons continued

to drop from the peak at 6.1 : 1 in January 2000 to

0.89 : 1 by the end of March 2005.  Various factors

may have contributed to the changes, such as more

practitioners realizing that the general scope of work

could be performed by having salesperson’s licences.

The fact that the computerised salespersons qualifying
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examination was made available several days each

week also assisted those who wished to join the trade

as salespersons.  The Authority regards the trend as

healthy since the rationale behind the two-tier

licensing system is that a salesperson’s licence marks

the entry level to the trade while the estate agent’s

licence should be taken up by practitioners who are

more experienced and are required to assume

managerial responsibilities, or who wish to operate

their own estate agency business.

Age Distribution

As at the end of March 2005, the average age of

individual licensees was 37.8 which was slightly

lower than that in the previous year (38.2) as younger

new entrants continued to enter the trade.  The ages

of the majority of salespersons were within the

21-40 range (70.2%) while those of estate agents

are in the 31-50 range (75.1%).

Educational Attainment

As more and more individuals with higher

educational credentials entered the trade, individual

licensees with an education level below Form 5

standard dropped to 14.1% by the end of March

2005 (16.6% in 2004).  These practitioners who

had otherwise fulfilled other licensing requirements

were qualified for licences because of the exemption

from the educational qualification during the three-

year transition period from 1999 to 2001.  There

were 20.7% of individual licensees with tertiary level

or above.
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Limited Company Partnership Sole Proprietorship

�� !With 1 Shop 971 219 993

�� !"#With 2 to 4 Shops 72 12 50

�� !"#With 5 to 10 Shops 9 0 1

�� !�"#$With 11 to 20 Shops 4 0 0

�� !"�#$%With 21 to 30 Shops 1 0 0

�� !"#$%&With 31 Shops or More 4 0 0

Company Licensees: Size of Operation

The majority of the estate agency establishments are medium to small

entities.  At the end of March 2005, 93% of the company licensees

were operating with one shop and less than 1% (19 entities) were

operating with five or more shops in Hong Kong.

Number of Shops Operated by Limited Companies 1,913

Number of Shops Operated by Partnerships 245

Number of Shops Operated by Sole Proprietorships 1,105
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