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C FOR “CONFIRMOR SALE”
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A confirmor sale means the prospective purchaser resells the
property to a third person before the completion of the transaction.
It is more complicated than an ordinary sale and there are a
number of issues that an estate agent should pay attention to
when dealing with this type of transaction.

As there are certain risks in confirmor sales, an estate agent
should carry out a land search of the relevant property before
arranging for the confirmor and the sub-purchaser to enter into
a sub-sale agreement to ascertain whether the confirmor has
the power to sub-sell. The agreement for sale and purchase
entered into between the vendor and the confirmor should
also be examined to determine the terms of the agreement,
including but not limited to any restriction on sub-sale.

On completion, if the confirmor needs to transfer the balance
of purchase price payable by the sub-purchaser to the vendor,
sufficient time should be allowed for making the said transfer.
It is advisable that the completion time for the sub-sale
agreement should precede that for the original agreement for
sale and purchase.

Moreover, estate agents should explain to the sub-purchaser
that the terms of the sub-sale agreement are subject to those of
the original agreement for sale and purchase. For example, if the
confirmor has accepted any structural alteration in the original
agreement, the sub-purchaser has to accept the same under the
sub-sale agreement.
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