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“The EAA always reminds licensees to
be very careful when promoting non-
local properties and not to advise their
clients hastily if they are uncertain about
any property information or relevant
regulations. ”
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A PERSPECTIVE

BERAFRMIENTTINEIAS
NEW PRACTICE CIRCULAR ON
NON-LOCAL PROPERTIES
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As you may all know, with local property prices continuing
to soar, more Hong Kong people are purchasing non-local
properties as they are more affordable. However, as non-
local property transactions are subject to different regulatory
regimes and tax systems, not to mention the risks of purchasing
uncompleted properties in an unfamiliar place, complaints
concerning non-local properties have been arousing public
attention in the past few years.

| appreciate that more and more licensed estate agents are
now participating in the sale of non-local properties. In recent
years, we have also received a number of related complaints,
some of which have been quite complicated and concerned a
large number of complainants. Handling the sale of non-local
properties is not easy and is very different from handling local
properties. These properties are located far away, and both
the purchasers and estate agents are unfamiliar with the rules
of the game. In fact, the chance of making misrepresentations
when promoting non-local properties is high if our licensees
do not have sufficient understanding of the background of the
property developer, the related legal system of the country
that the development is located, or if they simply rely on the
information obtained from the Internet.

The EAA always reminds licensees to be very careful when
promoting non-local properties and not to advise their clients
hastily if they are uncertain about any property information or
relevant regulations. Taking one step forward, the EAA has
issued a new practice circular to provide guidelines for the
trade to follow when handling the sale of non-local properties.
By the time that this article is published, the new circular will
have been issued and | strongly advise all licensees to read it
carefully and take it seriously.

We understand that the trade will need time to fully comprehend
and follow the requirements of this new practice circular.
Hence, we will allow a 3-month period for the trade to get well-
prepared. | truly hope that with the aid of the guidelines set out
in this practice circular, licensees will be more careful when
handling the sale of non-local properties and, as a result, the
number of related complaints will decrease.
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